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	Opportunity Name: ______________________________________________________

	GAPS/Requirements
(Gap: Client’s need, where meeting this need differentiates us from competition)

	FEATURES
(What do we provide to satisfy gap/requirement?)
	BENEFITS
(What are the benefits to the client?  How does the advantage translate to a specific, quantified benefit that fills this client’s gap?)
	PROOFS
(How/where have we previously provided these feature/benefit pairs to clients?  Back up the proof with metrics. Provide proof of the benefit, not that we have the feature)
	VALUE PROPOSITION
(Clear, concise statement of value-driven, measurable experiences client will derive from working with you that he/she won’t derive from any competing firms)
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